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PIKE'S PEAK OR BUST
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By Edwin Lefevre.
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E WAS only 17, fair-haired and resy cheeked,
girlish blue eyves, when he applied for
the vaeancy in the office of Tracy & Middle-
ton, bankers and brokers. His name was Wil-
lis N, Hayward, and be was a proud boy in-
deed when he was selected out of twenty applicanis
1o be telephone clerk for the firm.

From 10 a. m. until 3 p. m. he stood by Tracy &
Middleton’s private telephone on the floor of the stock
exchange—the board room—receiving mssages from
the office hiefly orders to buy or sell stocks for cus-
tomers- transmitting the same messages to the
board member of the firm, Mr. Middieton; also tele-
phoning Mr Middleton's reports to the office. He
spoke with a soft refined voice, and his blue eyes
beamed so ingenuously upon the other telephone boys
in the same row of booths that they immediately nick-
named him Sally.

ind

He learned the busine as nearly all boys must
do in Wall street, by absorption. He neard nothing
but =peculate! in one guise or another,
many words with the same meaning. It was all buy-
ing or selling of stocks—a concentrated and almost
visible hope of making much money in the twinkling
of an eve. The air w almost unbreathable for the
innumerable tips to buy or sell secyrities and inse-
curities of all kinds. The brokers, the customers, the

all Wall street read
1in the news, but to
should or might have some
There was no god but the tick-
its prophets
the game wore off;

clerks, the exchange doorkeepern
the morning papers, not
pick such items as would,
effect on stock values
er and the

As time wore on the glamour of

1o ascert

brokers wenre

likewise his scruples His employers and their cus-
tomers—all gentleman agreeable people—speculated
every day, and npobod found fault with them. It
,‘\r a8 not a sin: it was a regular business. _And so,
whenever there was a '‘good thing” he “chipped in”
%l to a telephone boys' “pool” that later operated in
¢ & New street bucket ghop to the exteny or ten shares.
- His means were small, his salary being only $8 a
week: and very often he thought that if he only had
a little more money ke would speculate on a larger
scale and profit proportionately
w, the position of telephone boy .is really im-
portant in that it requires not only a quick-witted,
| X but a trustiworthy person to fiil it In the first place,
the boay knows whelher his firm is buving or selling
certain stocks: he must exercise disgrimination in the
matter of anwarding the orders should the board mem-
ber of the firm happen to be unavailabie when the
bey receives the order For example International
FPipe may be selling at 108. A man in Tracy & Middle-
ton's office, who has bought 500 shares eof 1t at 104
wisheg to “corral” his profits. He gives an order tu
the firm to sell the stock, let us say, “at the market;”
that is t the ruling market price. Tracy & Middle-
1ton immediately telephone over their private line to
the stock exchange 1o their hpoard member to “sell 500
shares of Inte itional Pipe at the market.” The
. telephone bhoy 1 ves the message and “puts up"” Mr.
Middleton’s number, which means that on the multi-
- colared, checkerad =trip on the frieze of the New
Mpltireet wall, My, Middleton's number,, 811, appears by
. means of an electrical device. The moment Mr. Mid-
dleton sees that his number 18 “up™ he hastens te the
telephone honth 1o agceriain wwhat is wanted. Now,
. if Mr. Middleton delaye in answering his number, the
1#jephone boy knows he is absent and ghves the order
3 of the two-dollar” brokers, who always hover
about th booth looking for orders. He does the
®  same if he knows that Mr. Middleton is very busy
execuling sone« ither order, or, if in his judgment,
the order calls for immediate execution
€ Young Hayward ttend to his business closely,
and when Mr., Middleton was ab=ent from the floor
or husy he impartially distribwted the firm's telephone
» *ul\ ing or seling orders among the twoe-dollar brokers,
or Tracy & Middleton did a good commission
busine=s indeed He was a nice ing and nice act-
ing little chap, was Hayward faced., polite and
amiahle The brokers liked him and they “remem-
bered” him at Christmas. The memory wWas po
resved by “Joe” Jacobs, who g him $25 and insin-
uated that ke would like to do thore of Tracy & Mid-
dieton’s business than he had been getting.
“Bh sajd S ¥, “the firm said 1 was 'to give the
order to whichever broker [ found firste.™
Well,” sald Jacobs, oleaginously, “I am never tgo
busy to take orders from such a nice voung fellow
ax yourself If you take the trouble to find me: and
I'll do something nice for you. Look here,” in a whis-
per, Vit vou'll give me plenty of business I'll give vou
"» weei.' And he dived into the mob that was '\"0'-”-
i [ hoarse about the Gotham Gas post.
Hayward's first impulse was to tell hig firm about
because he felt vaguely that Jacobs would not
a offered him $5 veek if he had not expected
something dishonorable in return Before the market
clo however, he spoke to Willie Simpgon, McDuff
s & Wilkinsor boy w hose telephone wasg next to
Tragy & Middleton's. Sure enou Wiilie expressed
®  great indignation Jacobs' acti
it's just like that old skunk d Willle. “Five
&' dollars a week when he can make $100 out of the firm.
- Don’t you do it, Sally., Why, Jimm Burr, who had the
ylace before vou, used to get $20 week from old man
B oY it and $50 a month from Wolff. You've got a
« h if you only know how to work it. Why. they are
supposed to give you 50 cents a hundred.” Willie had

been in

e busi

for two years, and he was a very
indeerd. Sally now understood how
naged it on a salary of $12 a week.

did anything to the firm that day nor
12r day. And he didn't =ay anythdng to Jacobs

well dressed youth,
he ma
Hi¢

ANy ¢

not say

in return, but t Willie's sage ad » contented him-

' elf wkh merel: vithholding orders from that
v vieaginous pers« ge until Mr. Jacobs was moved o
oL Yemonstrate And Sally who had learned a great

‘ cobs'
. And

-

.

deal in a week under Willie's tuition, answered curt-

1y “Business is very bad: the firm is doing hardly
anything.” ;

“But Watson told said Jacohs, angrily, “that
hee is doing a great 11 of business for Tracy & Mid-
dleton I want you to s« that I get my share on
T'il speak to Middleton and 1id out what the trou-
ble is"”’

“Is that aid Iy, calmly. *“You might also
tell Mr. Hleton taat you offered me $5 a week to
£ive you bulk o busine g

Jacobs came down business at once. *“I'll make
it 8.

“Jim Burr, who had the position wefore me.” ex-
postulated Sally, indignantly, '“told me he received
$25 from Mr. Grant, with an extra $10 thrown in from
Mime to time, when Mr. Grant made some lucky turn,
W say nothing of what the other men did for him.”

“You must be crazy,” said Jacobs. z

“Why,

T never get much more than a thousand shares a week
from Tracy & Middleton, and usually | . Msay, you
ought on the floor. You are wasting yut}r §:41~
ent telephone business, you are. Lets swap
places, you and 1.’

“According to our books.” said Sally to the irate
broker. having been a conched by Mr. William
Simpson. “the lasi week you did business for us vou
got 3800 shures, and r sived $76 :

“That was an exceptional week. I'll make it $10."

gaid Jacohs
“Twenty-five

whispered Sally. determinedly,
“1'il give you %315 a week, but you must see that T
gel at least 2,500 shares n week”
“All right, do the best T can for you, Mr. Ja-

he did. for the other brokers gave him only
<5 cents, or at the most, 50 per hundred shares. In
the course of 2 month or two Sally was in possession
of an income of $40 a week. And he was only 1,

Time passed. Ag it had happened with his prede-

cessor, #0 did it happen now with Sally. He began
by speculating, wildly at first. more carefully later,
From the bucket shops he went to the Consolidated
xchange. Then he asked Jacobs and the other two-
foliar brokers to let him deal in a small way with
them, which they dld out of persomal liking for him.
putii he had three separate accounts and could
Fswing & line” of several hundred ghares,

At last the blow fell which Sally had so long dread-
#d—he was “promoted” to a clerkship in Tracy & Mid-
dleton’'s office. The firm meant to reward him for his
devotion 4o his work, for his brightness gnd quickness,
From §15 a week they raised him to $25, which they

<P—-.——_—— B ——

considered quite generous, especially in view of his

Sally speculated with varying success, running up
his winnings to $10.000 and seelng them dwindle later

io

Le 1 had lost $26,750 by
youth and that he had started three years before body had money in abundance and the desire for | the deal. He was
with $8. He was only 20 now. But Saiy, knowing it speculation in superabundance., Sally formed a new still “short™ about
meant the abandonment of his lucrative perquisites firm immediately—Hayward & Co.—with his cashier i 12,000 shares of the
as telephone “boy.,” bemoaned hig undeserved fate. as partner. other stocks on

He took the money he had made to sir. Tracy and ! All mundane things have an end, even bull mar- | which his “‘paper”
told him an interesting story of a rich aunt and a | kets and bear markets. The 1l markets saw Hay- | loses at the last
legacy, and asked him to let him open an account in | ward & Co. doing & good business, as did everybody l quoted prices
the office. Tracy congratulated his young clerk, took | else in Wall street. It ended, and the firm's eustom- were over $35,000;
the $6,500 and thereafter Sally was both an employe | ers, after a few bad “slumps™ in prices, were admon- : if he tried to buy
and a customer of Tracy & Middleton. | ished to turn bears to recoup their losses. Bears be- back such a large

'
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|

speculator, he
became
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demacratic place. | extent and duration of the upward movement of | l0SSes very mater-
He really was a bright, amiable fellow, very oblig- | prices. ' He proceeded to fall into a shmnilar error on | i3l
ing—he was paid for jt by the firm—and he made the the bear or downward side, The market had been ex- E : |
st of his opportunities. The customers grew to | ceedingly dull foilowing what the financial writers b\l e e e
e him exceedingly well, and to think with respect called a “severe decline,” but whiel meant the loss office that morning
his judgment, market-v One day W. Basil " 8 i & - tremor, He !

Thornton, one of the wealthiest and boldest customers
of the Jdifficulty of
with the heavy handicap of the large

of

the game"
erage

sald:

$6,000.

friendly
ddleton’s
althy

even familiar
among whom were
stock broker's

and
clients,
men, for a

the firm, complained

commission,
Jestingly, yvot hoping to be taken
“Join the New York stock

But, in addition to becoming an inveterate
gained much wvaluable experience.
with Tracy &
some

office

seriously,
exchange, or

stocks
handed.
did nothing,

He

very

js a very not dis

tomers, like everyvbody
speculating,
own speculations.
and hetaivy

Hayward

“heating
brok-

Sally

was very
bay

fore known and probably néver again will be.

leve prices are too high and should go lower; bulls,
optimists, believe the opposite.
hort” any more than the average man is left |
These customers were no exception, so they

Hayward had “overstayed™” the bull market, though
strously; that is, he was in error regarding the

of millions of dollars by speculdtors.
el=e’s cusiome:s,

Office
and commissions few and light.

bearish. - He had sold stocks,
sharing the belief of the majority of his fellows that

Bvery-

The public can't sell | & market

bull

upward
increasing

Hayvward's cus-
were noi

- « - jfer and

So he used their money to protect_ his 1ad only
1

eXpPenses Were numerous the bank

wo-thirds

amount of
80 sensi-
tive to any kind of
impetus, he
{ would send
in a jiffy.

consulted the cash-
found he
$52.000 at
of which

ed to his customers,

stock in

prices

his

own

belong-
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as » and form the firm of Thornton & Hayward. the lowest prices had not been reached. As a result marails sealcing = i A L I .
Just think, colonel, we would have your trade, and vou he was heavily “short” and he could not “cover’ at :) e - "“’};' ! f_ 3 ML= 1 SR Tr NPT
you could bring some friends, and T couid bring mine, a profit, because prices had advanced very slowly, '.\':,‘\. if he “Wechsler Returned to the Board and Began to Sell Sugar on His
and 1 think many of these ' —pointing .to Tracy & but very steadily. E e e oty i | l
Middleton’s customers—"would come over to us. They One dav z ig i hi - » didn’ X, _4.?! | Own Account. |
- . S . 3 ne day a big gambiler in Chicago, belder or keen- he was ruined if he |
all think a ‘]“f. diplomatieally, "“of your opinions on er than his eastern brethren, thought that the time did I & —_— —
the market.” was ripe for.a "bull” er upward movement in general, ) T

Thornton was favorably impressed with the idea and | and particularly in Consolidated Steel Rod company’'s | ~ His ‘“seat” on @ - il
Sally saw it. From that moment on he worked hard stock. He was the chairman ef the board of direc- the stock exchange ! e
to gain the colenel’'s confidence. It was he who gave tors. Mr. William G. Dorr decided uporn a plan was worth possibly $40,000, not a cent more: and as I m‘x: of the r‘l‘fvj‘;d to his telephone am]‘mndv a pretensa
Thornton the first hint of Tracy & Middleton’s condi- | whereby the stock would be made attractive to that | D€ Ppersonally owed his out-of-town correspondents | of ‘reporting” the transactions to his offi
tion, which led to the withdrawal of Thornton's ac- | class of spaculative investors, se to speak, who liked $38.000, he conld not avold being hopelessly rulnec would have done had they been bons Y"-]u
count from the office. It was a violation of confide; -e to buy stocks making gemerdus’ disbursements -of Moreover, his bankruptey would not be an “‘hone ! H'),“;R followed byv a ndred sl v
and business ethics, but Thornton was very grateful | profits to their holders. Mr. Dorr's gzan was kept a | fallure, for, as he told himself bitterly, after the harm | curlously sharp—eyes fth e
when, two months later, Tracy & Middleton failed -t The first step consisted of sending in large was done, I had no business to speculate on mv own phone recei to his with an expression of great
under circumstances which were far from creditable | buying orders, handled by prominent brokers, and hook with other peonie’s money.” interest. as if h ing to an imp mes
and which were discussed at gréat length in the street. | synchronously the publication in the daily press of | Now he was face to face with the question that sage. But he heard was that of his
He showed his gratitude by adding a round sum to various il‘-m:&, ail reciting the wonderful prosperitv every gambier dreads “If I stood to lose all, how heartbeats, v, almost arriculat
Sally’s $11.500, and Willis N. Hayward became-a mem- | of the Consolidated Steel Rod compons nrwll “" phe- desperate a risk would I take to get it back?" “You have » lost; you have played
ber of the New York stock exchange. Shortiv after- i nomenal earnings: also the nnunpr:;hi«- cheapness As he left his office to go te the “board room he and O RN you are that much
ward the firm of Thornton & Hayward, bankers and of the stock at the prevailing price. Mr. Dorr and put te himself the fateful query. but he “'mi?" not worse off than bef t play again and not
brokers, was formed.. Rally, then in his twenty-fifth ‘ associates, of course, had previously (;,kﬁ“' advantage et himself answer it until he had stopped at “Fred's, lose!
year, had become a seasoned Wall street man. | of the big slump or fall in valstes to buy back at 33 the official barroom of the stock exchange. and had He left his telephone and rush

From the start the new firm did well, Colone! | the same stock they had sold to the -imhliu some taken a stiff drink of raw whisky. Then lae answer crowd. He was less excited, less ~
Thornton and two or three friends who followed him | weeks before af 70, Having acquired this cheap x Fatn, % his face was no longer flushed, but pale. And anon
from Tracy & Middleton's office, all of them “plung- [ stock, they “manipulated’—by means of farther pur- | He was ruined anyhow. If he failed without f there fiashed upon him the words, “Pike's Peak or
ers.” were almost enough to keep Hayward busy on chase—the price so that they could sell at a profit. | ther ado, that is, without incrceasing his liabilities, he bust!™” But Pike's Peak glowed dully, feebly, while
the exchgnge executing orders, and, moreover, new | It =0 happened, howeves, that once before dividend | would be cursed by twenty-five of his customers and the alternative was of a lurid endor. nd he

customers were coming in.

Thornton

was a rich man, and protected his own

rumors about *“Con.

Steel
ated, with the connivance of Derr, apd they had not

" Y s ‘2 if el
Rod” had been dissemin- by fifteen

of his fellow brokers

| stocks to him. Buthif he made one last desperate ef-

who

were

“lending’

speculations mere than amply. He noticed the devel- come true, 10 the great detriment of credulous buvers fort, he might pull out of the hole:; or, at the worst
opment of his voung partner’'s gambling proclivities, and greater profit of the insiders. who were “short” why. the nummber of cursing customers ‘.*rnll]li remain
and remonstrated with him in a kindly, paternal sort of the stock “‘up to their necks —a 1.\‘;:1.1-:“ hit of the same but the fellow brekers would rise to twenty
of way. stock jobbing whereat other afid more artistic stock | ©F thirty. ! : g
Sally vowed he would stop. jobbhers 1 expressed the greatest indignation. In- | He took another stifi drink. 'rh‘.) m;-rkntvh;'vi i
Within less than three months he had broken his | stead of putting the stock on a gividend-payving basis, | !]u(!h‘(r(“j.' hecome a bull market. ,Tm‘ hv:ivl s had be °n
promise twice, and his unsuccessful operations 11 Ala- | the directors had.decided —atythe last hour-—that it | fighting the advance, and 'l.n)rr- still remained a stub-
bama Coal at one time threalened scliocusly tea em- would not be eonservative-ts de so, whereupon the haorp short driterest in certaln stocks, s, for exampie,
barrass the firm stock had “broken’ seventeen poits. The -lambs in American Sugar company stoc k‘_ Now ir that short
Calonel Thornton came to the rescue. lost hundre of thousands of dollars; the insiders interest could be stampeded it -might mean an § or
Sally promised, with a solemnity born of sincere gained as much. It was a “nice turn* 10-point advance. If he bought ll'.ufm or 15,000 shares
fear. never to do it again Hayward remembered this and when the stock and sold them at an average profit of four or five
But fright lasts only a little space, an® memory is E he would off the disaster,

equally short lived.

Wall street has

no room for men

after
advances

rose to 52, he

reral days of conspicuous activity and sieady
promptly

points,

sold “short” &.000 10 points

he would be a

put

great operator. had,

ind If he miac
He

i

to

with an excess of timidity or of recollection. He had | shares—believing that the bare-faced manipulation be sure. no business to' buy over 1,000 shares of Sugar;
gambled before he joined the New York siock ex- \ would not raise the stock much above that figure and bk thes “he hed 10 bismets, to- By i tiies vergh' of
change. that before long it must decline. Only 4 month pre- | Pankraptey. : -

And thep, too, Willis N. Hayward, the board mem- viously it hadsold at and nobode wanted any of "”“ liguor was potent. Sally s"“m, to himself, ag=
ber of Thornton & Hayward, was very different it He was all the more decided in his opinion that gricvediy. "I migitas welt be hunx focra G0Ck s for
person from Sally, the nice little telephone: boy of the “top” had been reached by prices. because Mr. qhe meagly old mutton,

Tracy & Middleton's His cheeks were not pink: Dorr, in a Chicago paper, had stated that the stock- He waiked a trifle unsteadily from “Fred's"” across
they were mottled. His eyes were not clear and in- holders would probably receive an entire year's divi- the narrow asphalted New street to the stock ex-
genuous; they were shifty and a bit watery.  He had dende at one fell swoop by reason of the unexampled ¥ He ‘paused at the entrance. There S
been in Wall street cight or ten vears and he over- perity in the steel rod trade. Such an action was escape. Unless he could make a lucky strik he
worked his nerves every day from 10 a. m. to 3 p. m edented. It had been talked ahout-at various would fail ignominiously

on the stock exchange: also from 5 p. m. to midnight in connection with other stocks, but it had "Pike’s Peak or bust!” he muttered to bimself, and
at the cafe of a big uptown hotel, where Wall street never come true, Why should it come true in this walked into the big room.

men gathered to talk shop. His system craved stime- inafince? ] “Good morning, Mr. Hayward,"” said the doc p-
ulants; .gambfng and liquor were the strongest he Hayward, familiar with Dorr's record, promptly er. Hayward nodded absently, caught hin

k“'“’v . “coppered” his tip to buy, bankiyg on Dorr's consist- peating, “Pike's Peak or bust!” and walked straight

When, after two years, the firm expired by limita- ent mendacity. But Mr. William G. Dorr, shrewdest toward the Sugar post.
tion, Colonel Thornton '\-.1‘1Ahv1r:~uA Hv‘"h.arl had enough and boldest of all western stock gamblers, fooled He began to bid for ftock. One thousand shar
:rs::!;w“W\T‘I.K'!"!ir:'}l!r"‘T"g‘(‘z'r;‘fl-h-!‘)‘l,‘:i‘i' :lx‘ll;h ‘;Ll’!‘g'31511;11'1,1».,“.!;:‘\ 'l\‘ ,‘ "”":,h._‘.?(‘ = “,“]“.!"., !,“]f’ th‘.‘ ”.m}” . That w ",“k the at 1"!*74 He L'i“ ! ;}ﬂnthvx’ Ihnu\un(? it was forth-
big bull boom hﬂ! he was at h-’»'.nl a "4';y...vlov~"b::‘lyli‘}‘1 A-HA ) ]-‘h —lh‘( ;"‘1” }]l\ ]'":h'”]fmpflnlhjd' Wen' & coming at 116 1-2. ’\," far, so bad Then he bid
i to say a mere gambler it =ta1‘k< " -md'vmt 'a :i\ | \EM l'J '?m'h”| 11:-‘ ';' l;al - B foslymnts caechmt - for 2. . plisres; Wi 1LrRe r'fl‘.'.'fml-" sold. - B“‘ﬂ -

- Wil P o E s, not : ir- the A-«.].Lf half—of !.l.r s'n» 't. When he _tells the he bid *"117 for any part of 5000!” the crowd he
. § . truth, he deceives everybody. Before Wall streer the brokers were not altogether sure
But Sally. fAlushed with success on the bull gide, could recover from the shork the price of the steck

did not worry when Thornton refuseda to continue the

I

sure to go
Th

|
i
1
|
|
i
|

The
up!"

rinership. siogan

the initials

was: “Buy A

ing!™”

stanaing for
The most prosperous period in the industrial
and commercial history of the United States begot an
epidemic of speculative madness such as was never be-

l was up 5 points, which meant that Hayward was out

“good for

it”: his ability to pay for the

| undoubted. So Sally, ng advantage of the hesi
&y It's. | $25,000 on that deal alone. Buf, in addition, the gen- tation. bid 117 1-4 and } for 5000 Sugar, at which
“Any Old | eral list was carried upward sympathetically. Money price “Billy" Thatcher., a two-dollar broker, sold to
rates and bear hopes fell; 'k values and bull cour- him. It made 10,500 shares Hayward haa vought, and
| age rose! Hayward began “covering Steel Rod. He the stock had risen only 1 1-2 points. The shorts wers

“bought in”

<

The Wife

S i

F

5,000 shares and after he had finished he

not frightened a wee bit.

But Sally was.
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The Art of Being Agreeable.

Who Won Society.

——
——

By Adelaide Gordon.

LA 2294442444249 494

4+ Mrs. Gordon will answer inquir- 4
4+ ies addressed to her by readers, +
4+ Letters should enclose return 4+
4+ postage and should always be ad- +
4+ dressed thus: +
k3 ADELAIDE GORDON, 8
+ Care of . 4
+ The Chrenicle, +
+ Washington, D. C. ¥,

P R O A

How the Girl Who Had No Social
Training, But Who Realized Her
Faults in Time, Is Making a Social
Success, Self-Trained.

young woman who im-

upon
strongly than the young business
man, the keenness with which a lack
of social culture is felt by those who,
with comfortable megns, fair educa-
tion and sufficient leisure for enjoy-
ment, are still unable to find pleasure,
interest and comfort in social life.

I had known her mother years be-
fore, The girl traveled nearly 500
miles to see me, one spring day, in
New York, a little more than a year
ago

*“1 know* you
ane,” she =aid.

l T WAS a

pressed my mind, even more

must be able to help
“And I think you must
be able to see what ig the matter al-
most without telling you.

“My social troining has started tpo
late. I realize now how little training
there was in our home life,

“You knew mother and father, You
know that our family is one of the best
in the south.

“You know, too, that mother was
always tired, almost an invalid. And
you know how business cares, all

through the time when Jack and 1 were
children, oecupied father's mind to the
exciusion of almost everything else.
“Jack and I were taught to keep our
elbows off the table, our knives oui of
our mouths, and our shoes off the sofa.
“We were trained alss to say
‘Please’ and ‘Thank you," and to turn

aout our
training at all.

“I do honestly
congratulated
and Janet,

toes, Further than that—no
believe that father
himself that his Jack
having received this much
instruction, were equipped for the so-
cial duties of life.

“The truth was that our manners ran
to weed. We grew careless. We en-
tertained a little—not Very much

“The guests could hardly be called
guests at all. They all happened to be
our cousing or near relatives, with
whom we had grown to.be like brother
and sister.

mehow or other, in this free and

careless relation, there was little or no

element of formal courtesy.

“So wou see, then, that I have grown
ractically untrained. So has Jack,

woefully awkward

suceessful.

A Determined Bride.

“T am married now. As I think it
over, and as 1 realize my social short-
comings, I wonder how it ever han-
pened; T have always been so crude
and awkward. But here I'am, facing
the duties and responsibilities of a
home maker and hostess, without an
atom of training.

“And I do so want to succeed. I
know dear Will wants me to shine#in
gociety, to make the most of our op-
portunities. I will confess to vou that
he thinks it importunt for his career.

“I want It myself, for T am human
and feminine. T should dearly like to

=

and un-

@

‘that. In

I

be a social success, for my own sake,
if not for Will's.

“There are a dozen women I know
who have not half of my looks or in-
telligence, but somehow or other they
are successful and T am not.

“I do not seem to get on.
worried me for a year or more. When
I would see a suyccessful womamn T
would find myself thinking, ‘Oh, well.
she has charm—was born with it, and
I was not.” ™

“Da you think so still?” said 1. For
in that foolish belief lies the great
stumbling block to real improvement.

“No, Indeed,” said Janet. *“Not any
more. T have watched too closely for
the last few months I have
secen women who, T am absolutely cer-
tain. are making a serious and sy
tematic study of tact and the uses of

It has

personal magnetism, and--1 =uppose
you could eall it—the tenets of the
higher etiquette.”

“That Is good,” said I “You are

well started, Janet, for you have evi-
dently given enough, thought to the
subject to strike the truth that lies at
the base.”

“That is why T have come to you,”
said Janet. “Tt is really an art that
can be learned, isn't it?"

“Never Too Late.”

“Most eertalnly,” said I. “For an in-
teiligent, embitious” American man or
woman it is never too late to set about
mastering the sweet and simple art of
being agreeable. 1 have known most

4 &
Business Before Baseball. Accounted For.
(Atlanta Constitution. ) (Philadelphia Press.)

An old blind negro, who is led around e—T saw Miss  Purrockside today

by a diminntive boy, while hegging for
alms, wae left alone yesterday while his
guide watehed the bascball bulletins. ¥in-
ally he called with a loud velce:

“Come heah, vo' nigger seamp! 'se
Ioosin’ good meney whilst youse projeck-
in” wid dat ball game!™

H
8he's in half-mourning, yvou know.
She—Oh, that's what's the matter with
her halr, isit? -
He—-With her hair? What do
maan? .

She—1 Q.ogm it was M except near
the roots, bcn’ s u&‘.lt' pr

you

TR em—— )V
deiightful people whose whole charm
was really self-made. They acquired

it long after they were grown up and
supposed to be settled dov and they
exercise this charm toqay as naturally
as if they were born to it.”

“And' will you help me?”
net,

“Certainly T will, my dear; but it is
a matter in which youa must help your-
eelf most of all. You must be as much
in earnest always as you are at this
moment. The development of a pleas-
ing personality takes time and
thought and patience.”

I have been very fortunate in
persons to whom [ have given such
so¢ial counsel., They are, almost all
of them, really in carnest. I begin to
think that when one is so’ much .in
earnest as to come to me for adviee
they have earnestness enough to fol-
low my advice consistently.

asked Ja-

the

Janet was certainly in earnest—is so

still (for it may be said that one's so-
cigl training never comeg completely
ta an end).

I write of Janet with 'a feeling of
recal pride, for her social success has
been truly rapid.  *“Will" happens to
he in officiai life,

A Social Rise.
It is only a few months since he was
transferred from a western city to
Washington. So I have had a chance

to watch the progress of this earnest
little woman, who came (o me 8o

humbly to ask the way to the higher
social usage.

There are half a niillion Janets, and
at least a million “Jacks —women and
men who grow up with only the faint-
est training in the important art.

And T am sure that many of them
have realized, as well as did this young
and ambitious wife, the need of train-
ing themselves—true seif-culture—in
the Art of Being Agreeable,

So just what 1 told to Janet T will
be writing next week, and in weeks
after, in the columns of The Herald.

Copyright, 1903,
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He rushed

——e

L A Rl SRRy

blinked his eves and made a curfous impatie mo-
tion with his hand, as one waves away an anfoying
insect,

He gave an order for 5000 Sugar to his friend,

m Hartley.
this for wvourself, Sally?” asked HartieV.

No. 1It's for one of ithe biggest men i the street,
Newt. It's all right. Absolutely O. K.”

And thus reassured, Hartley boughi the stock.
The price - was 118. The seiler would hold Hartley re-
sponsible for the purchase money if Hayward “laid
down ' —refused to pay

Sally wiped his forehead twice, quite unnecesss
The rts were not stampeding. attempt to sell
out t 15,000 ghares he had bous wouid result only
in depr ing the price 5 points at least. It was worse
than bad—ths him.

outlook for

He gave another to buy 5.000 shares to “RBiliy™
Lansing, an old reli two-dollar broker, 1t Lan-
sing declined it He t another, but the order was
not accented. They mistrusted him ut he could not
even blusier, for they excused thems on th
ground of having important orders els 8o he

d recourse (o ane rr personal 1 'homj}
son,

Joe

“Are £a Thompson,

S or ¥« If,”” said Sally laugl
ners “O14 man., I've got a big order from one of t

develop-

biggest men in the street. Some important

ments re going or

“Sa are vou sure yvou've got an order from
someone else?” asked the unconvinced broker His
intredulity obvio in the nature of ar suit

1 it 18 pardo b for there vas to n h at

Joe, come over show vou
Really, I can’t tell yvou you as a
friend to buy Sugar And as
he uttered the lie, he hompson's

“Havward, a you sure you're not
making a mistake ommission of
$100, but he did not fe 1is friend

“Oh, hell, no. 1'wve A more to buy. It's all
right. Go ahkead, Joe.”

And Joe went ahead He bought the 5.000 shares.
The stock rose to 119 1-2, and Hayward, warn is
experience ith Hartley and Thompson, did not X
either friend or foe to buy 3§ shares

did was to

him.

buy

for 100 lots of 500, A

his orders. for they were not so large as to be
gerous. A few shorts were frightened He might w
out after a he might make Pike's Peak. He hegan
to bid up the stock. He even bought ash™ stocl
that is. stock for which he paid cash, had to pay cash
outright. receiming the certificates forthwith, presums-
ably ET hand over to some investor of millions. Ev-

»x‘fbuﬂiy on the “Aoor’” was talki about Hayward.
The entire maé t had risen in sympathy with Sugar.
But at 124 it s med as if the entire capital stock
was for sale. He ceased buying. He had nmula
ed 38,000 shares. To v for the stock necessitated
about $6,500,000. But if he could unload on an average
of only 122 he might “come out even'’ in ither
trout
He gave an order to sel! 10,000 shares to 2
to whom he had always bzen a good friend.
fatal mistake. The broker, Louis W. Wechsler,
previously sold 1,000 shares to Hayward for."cash’
3122 He suspec what wi 1. deciis

ore he h 1 went offi

»d for a chgck. The cashier sought to put him
with excuses, and Wechs) now beir certa o
true state of affairs, returned to the board and began
to sell Sugar short his own account. If a crash
came he would ma instead of losing it. Hayward

)

was sure to be ruined, and Wechsler told himself so-

phistically that he was only profiting by the i ta-
ble. In the meantime Sally had sold th- 000 es
through another broker and the price had des »
121 2-4. But Wechsier's 5,000 shares put it dow to
120 1 And somebody else sold more tt shorts,
recovered from their fright and the was
approachi when Hayward would } ttle
Pike's Peak or bust! He did, indeed, need a ver ble

28,000 Sugar he

Pike's Peak of dollars to pay
had on hand. So he bhusted.

for LI

He threw up his hands. He acknowledged defeat
to himself. The tension was over. He was no longer
excited, but cool, almost cynical. On one of the littie

slips of paper on which bre jot down m oranda
of their transaction he scribbled a message in lead
pencil. It was his last official lie, and would
Hartley and Thompson and other friends, as well as
his customers, many thousands of dollars. It was as
follows:

“Owing to the refusal of their bank to extend the
usual facilities to them, Hayward & Co. are com-
pelled to announce their suspension.”

“Boy'" he velled. And he gave the bit of paper to
one of the exchange messenger boys in gray. “Take
this to the chairman.”

And he walked slowly, almost swaggeringly, out
of the New York stock exchange—for the last time—
as the chaivman pounded with his gavel until the
usual erowd gathered about the rostrum and listened
to the announcement of “Sally” Hayward, wiN\p began
as a nice little telephone boy and ended as a stock
gambler.

Copyright, 1903,
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